




▪ Why does your business exist? What is your vision/mission?

▪ Why commit to client acquisition as a key focus?

▪ Why a full swing at referrals as your #1 client acquisition strategy?



https://www.refermeiq.com/2020-marketing-plan-download/
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▪ Don’t wait until the end

▪ Keep it simple for you and them

▪ Use technology to make it easy.

http://www.refermeiq.com/
https://www.refermeiq.com/how-it-works/


1. Ask for referrals in ways people prefer – consistently and over time

2. Motivate them to refer

3. Facilitate a proper recommendation

4. Gain referral interest prior to contact

5. Create an actionable path for referral to request contact
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a. Consistent contact

b. Add value at every interaction

c. Demonstrate the 4 values of refer-ability
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